
Amazing Face Reading Syllabus  

The face is the most sophisticated low-tech biometric known to man. Our face records our 

personal history, personality profile, preferences and decision making style. This session will 

explain the scientific validation for face reading and demonstrate with volunteers the type of 

information that can be seen on a face. The discussion will include the neuroscience 

breakthroughs of mirror neurons, pattern recognition, reality perceptions, zombie programs, 

genetic programming and epigenetic alterations, and the communication breakthroughs that 

are possible with face reading. 

I. The Scientific Validation 

A. What is face reading? Face Reading is our first language. It predates spoken 

language by tens of thousands of years. The human brain is hard wired to the 

face by the seventh cranial nerve and through this connection our face records 

our life experiences, reactions, and predispositions. Even though we might learn 

to hide our feelings behind a poker face, there is no doubt that our mood will 

affect our appearance. What we are less aware of is the fact that our personality 

and predispositions are also recorded in our facial features.  Face reading is the 

science/art of understanding and deciphering this connection and reading the 

affective and genetic expressions marked on the face. 

   

B. Where does face reading come from?  

Face reading is an innate and natural right brain process that relies on mirror 

neurons and pattern recognition to create an affective (feeling based) language. 

Face reading is something we all do on an unconscious level and is the source of 

why we have felt reactions to others. Amazing Face Reading is a tool for turning 

our natural and unconscious face reading into conscious face reading to obtain 

observable and retrievable information that can be immediately accessed. By 

understanding the universal meaning that humans attach to facial features and 

facial expressions we can read intent, attitude, preferences and deceptions to 

name just a few of the many things that can be seen on a face.  

 

Conscious face reading is reading the genetic expressions encoded in the 

features and facial reactions For example, high eyebrows reveal a right brain 

genetic expression and an approach in decision making where the retrieval of 

information must also feel right. These people don’t like to be rushed into 

making a decision and they prefer real world examples.  Low eyebrows indicate 

a left brain retrieval method. Information that has been stored in previously 

determined categories through a process of selection, abstraction and negation 



can be quickly retrieved and analyzed. These people have quick minds but are 

impatient with long drawn out explanations and may dismiss the opinions of 

others if not based on facts they accept. 

 

C. What are the neuroscience breakthroughs? 

a) What are mirror neurons? The scientific discovery of mirror neurons is a 

breakthrough that explains how we read faces and how face reading became 

an “affective” language. Mirror neurons imitate in our mind what we see and 

then we respond to that internal image.  With mirror neutrons we 

subliminally respond to the face of another as if it were our own. The almost 

automatic connection between our facial expressions and our thoughts and 

feelings gives us insights about the face we are subliminally mimicking. As an 

example, “he’s angry or she’s bored” is a natural awareness we can easily 

make from just seeing a person’s face. Our mirror neurons allow us to be 

face readers from birth. To communicate with a baby we only need to do 

what we want the baby to do and mirror neurons will do the rest. If we want 

the baby to smile, we smile. If we want the baby to open its mouth, we open 

our mouth. The baby is reading and responding to our face even before it can 

utter its first word. 

 

b) What is the difference between the way the left and right hemispheres of 

our brain operate and what does that have to do with face reading?  

Every feature on our face not only has a meaning, every feature also has 

either a right brain or left brain expression which will influence our 

perception. For example, a person with a feature carrying a right brain 

expression like small, high ears is strongly inclined to respond to an 

experience visually. They often pay more attention to the tone of what was 

being said than the literal meaning of the words, but they are also able to 

capture what was only implied. While a person with a left brain expression of 

that same feature, big, low ears, will listen and analyze the words carefully 

and take time to evaluate to be sure they are correct. However, they may 

miss the nuances and subtleties of the initial experience.  

 

The right brain (our feeling/being hemisphere) processes information very 

differently from the left brain. It captures present moment experiences and 

their affect but it does not have a time line. It lives in the “now”. The job of 

the right hemisphere is to capture our immediate first impressions, including 

what is implicit or hidden. It understands metaphor, poetry and what is 



subtle, implied or not said. Its focus is on living things and the 

interconnections of all things and their relationships. It does not create plans 

and it operates on what feels right in the moment. It is primarily visual and 

responds to tone more than words. It is the source of all of our emotions 

with the exception of anger.  While most of us could only name and identify 

a couple of dozen different emotions, the face is capable of 10,000 different 

expressions and each expression carries a slightly different affect. Our innate 

ability to read and respond to the affective responses of the face creates a 

type of language that needs no words.                     

 

The left brain (our thinking /doing hemisphere) does not experience directly. 

It receives an experience from the right brain and selects a part on which to 

focus. It then negates the rest. The left brain turns the part selected into an 

abstract or mental construct like words, stories, numbers, time lines, and 

maps. It then analyzes, organizes and stores the processed information in 

retrievable categories. This process makes the left brain’s initial capture of 

new information much slower but its retrieval once categorized is much 

faster than the right brain. The left brain has the advantage of language, logic 

and linearity in its recall of past experiences and manipulation of data but it 

is always in the future or past and never present.  

 

The right brain on the other hand captures the whole experience 

immediately and it is always in the present moment. To retrieve information 

the right brain only has to hold onto the feeling for the information it wants 

and then at a subconscious level all the past experiences that resonate with 

the emotional tone of the original feeling will be called up. Through a process 

of subliminal pattern recognition, the right brain gains insights and 

awareness as similar life experiences and outcomes are compared and 

contrasted. However, the result could be described more as having a feeling 

than having a thought. 

 

Most of us have had a right brain retrieval experience. When we were asked 

how we found the answer to a problem that baffled us we replied, “I don’t 

know. It just came to me.” Or, “I don’t know why but it feels like we are going 

in the wrong direction.” Or, “I don’t think this is going to work, it just doesn’t 

feel right.” Of course some people are more adept at retrieving this type of 

information than others and that ability will show on their face. Access hairs 

at the start of the eyebrows, prescient points at the inside corners of the 



eyes and prominent inner ear ridges are all right brain genetic expressions 

that belong to people with the ability to easily access this type of 

information. 

 

While we sometimes call this process our intuitions or gut feelings, this felt 

sense often contains more information and gives a much broader perspective 

than our conscious left brain decisions. These insights are also often more 

instructive because they are based in real experience rather than on 

abstracts or mental constructs and they are mined from implicit information 

that the left brain may have excluded. 

 

c.  What is meant by reality as a perception? If we are trying to talk to someone who is 

extremely elderly we know that we might have to raise our voice and get closer. If we 

are talking to a baby we know that a baby doesn’t understand words and that facial 

expressions and soothing tones is the best way to communicate. At the extremes it is 

easy to understand that if we want to connect with someone, we have to understand 

and approach them from their reality perspective. However, with most people we have 

no way to comprehend their reality and assume that their reality must be exactly like 

ours. We treat reality as though it were a fixed thing. Breakthroughs in science have 

revealed that reality is not a thing but is more like a perception. Conscious face reading 

allows us to understand the other person’s perception of reality and meet them on their 

own turf to make instant connections. 

  

d. What are zombie programs? The neuroscientist, Daniel Eagleman in his book Incognito, 

explains that we may think that we are aware of everything occurring around us and 

that we are in charge of making the decisions in our day to day actions. The truth is that 

our conscious awareness is only a tiny fraction of who we are. Most of the things that 

we do on a routine basis are carried out by auto-pilots or zombie programs. They are 

much quicker acting and more efficient than our conscious minds in carrying out routine 

tasks as long as the original pattern is followed.  

 

For example, learning how to ride a bike is at first a challenge when we are using only 

our conscious awareness but with practice and after reducing the activity to a “zombie 

program” we can ride with no hands. But, if we hit a bump our conscious mind will take 

back over. Ninety to ninety-five percent of our daily activity from our heart beat to 

driving our car is running on a zombie program. Unfortunately, we often reduce our 

everyday relationships to zombie programs which creates disconnects.  



Face reading makes us more conscious in our interactions by forcing us to be present 

and to focus our conscious attention on the other person. Stereotyping, which often 

results in bias, bigotry and prejudice, is a type of zombie programming that creates 

challenges in our relationships. Face reading helps eliminate stereotyping by seeing each 

person as knowable but unique individual. 

 

e. What is genetic programming?  The genes are the instruction booklets for everything 

about us. From the creation of our physical bodies, to how we move, think and feel is all 

a result of genetic instructions. Much like our DNA our genetic makeup is unique. Even 

identical twins have a slightly different genetic makeup from one another. Genes work 

in concert with other genes and are interconnected in their operation. For example, the 

same genes that cause a white Persian cat to be white are also responsible for why the 

cat is deaf. This sharing of function also applies to face reading. The genes controlling 

our thought processes, our intimacy requirements, personality traits and personal 

preferences are also involved in shaping the features on our face.  

 

f. Conscious face reading is an understanding of the connection between a feature on the 

face and its role in other aspects of our life. For example, from a conscious face reading 

perspective extra big chins reflect a left brain genetic expression of a person who is a 

doer, physically tough, can handle adversity and is often competitive or assertive. Not 

surprisingly, most professional athletes have big chins. From a scientific perspective a 

big chin is the result of the effects of testosterone, (a male hormone associated with 

assertiveness and physical vigor) at an earlier time in fetal development. The genes that 

produced the testosterone and the resulting personality traits also had an effect in the 

shaping the size of the chin. 

 

g. What is an epigenetic alteration? While our genetic makeup is set at birth, our genes 

are mutable in their expression. In a new branch of science called epigenetics, scientist 

have discovered that our life experiences can alter the expression of our genes. The 

genes we were born with are just the beginning blue print for the creation of who we 

are. From a face reading perspective even small genetic changes in the gene’s 

expression will produce a change on the face. The changes in the appearance of the face 

capture and record our significant life experiences and can be read and understood. The 

reason that we don’t look exactly like anyone else on the planet is due to the fact that 

there is no one on the planet with our exact set of genes and our exact life experiences. 

At this level while we are all unique we are still readable. 

 



Conscious Face Reading 

A. What is conscious face reading? Conscious face reading uses both sides of the brain and 

it allows us to change our level of awareness when dealing with people. We don’t have 

to be limited by the left brain’s lack of intuition nor by the right brain’s rather 

amorphous feelings. When we have a reaction like, “There is just something about that 

guy I don’t trust”, we can evaluate it.  When we consciously read a face using both 

hemispheres we can actually see the cues that give us that feeling. We might notice that 

he has angled eyebrows, flat bottom eyelids, thin lips, a downturned mouth, and a long 

down turned nose. All of these features carry a left brain genetic expression and identify 

a person inclined to be self-absorbed, egotistical, and mistrustful of others. All of the 

attitudes reflected in these features are connected to perhaps the left brain’s most 

important job which is to be our self-appointed “protector”.  What causes the feeling 

that we shouldn’t trust him? 

 

Angled eyebrow indicate that he possesses the left brain’s  “will to 

power”, prefers to be in charge, rejects what is new for him or not 

known, he wants to be in control and can be intimidating. 

 

Flat bottom lids…a very guarded or protective stance divides the world 

into “us” and “them”, maintains an internal, protective shield between 

the self and the external world.  

 

Thin lips…reserved, he keeps his personal information to himself, not 

revealing or expressive, has possible hidden agendas, reflects on and 

evaluates his words before sharing them. 

 

Downturned mouth...wary and suspicious about what he hears and may 

mistrust most positive information as a suspected sales pitch or possible 

deception. It can also signal possible deception on his part when his 

mouth turns down just before or after speaking. 

 

Downturned nose…does not easily trust, new information must be tested 

before being accepted. Lack of trust of others creates a “me” vs “them” 

attitude leading to a walled off perspective and often a loss of empathy. 

B.     Personality profile: Are you a talker? A thinker?  A provider?  A risk taker?  A hard worker?            

 Are you competitive? Sensitive? Intuitive? Logical? Perfectionist? Detail oriented? Do 

 you like to be in control? Do you have secrets? Are you able to keep a secret? The 



 answers to all these questions are plainly marked on you face and are readable by 

 anyone who knows how to read faces as indicated below. 

 Talker...full lips, large mouth, talk line running under chin. The people with these features are 
folks who are naturally expressive and may even talk for a living. 
 
Thinker…horizontal lines running across forehead, large forehead, upper third of face (from 
eyebrows to hairline) is largest. Three or more horizontal lines across forehead indicate 
someone who has worked hard at developing their intellect. Large straight forehead indicates a 
person who is good with logic, theory, and academics; but, like many engineers, they are 
sequential thinkers...one step at a time. 
 
 Provider...broad nose at the base, large nostrils, round chin. People who have these features 
are focused on relationships and connections with others. They are often generous and put an 
umbrella of support over those they bond with. They take the interests and the welfare of 
others into account when taking action. 
 
 Risk taker...gap between front teeth. This feature belongs to folks who are willing to take 
calculated risks and play the odds. They have gumption, when life knocks them down they are 
capable of picking themselves up and starting over. 
 
Hard worker…small nose. It is easier for these folks to do it themselves rather than take the 
time to explain to someone else how they want it done. It is not that they like hard work, but 
from their perspective, it is just more efficient to do it themselves. This approach may be where 
we got the expression of keeping one’s “nose to the grindstone”. 
 
 Competitive… big knobby chin, big jaws. These folks are made of tougher stuff and are not 
afraid of competition. They feel that if they are given a level playing field they are just as good 
as anyone and they can usually get the last word when they want it. Big jaws indicate tenacity. 
 
Sensitive...small irises, small chin, compassion lines from corner of mouth to chin. People with 
small irises, even from an early age felt threatened by the external world and they often 
developed a protective social shield (flat bottom lids) dividing the world into “us” and “them” 
to feel safe. Small chins need no criticism, it wounds them. Compassion lines result from 
feelings of intense grief, loss or pain. A truly insensitive and uncaring person would seldom get 
these lines.  
 
Intuitive…access eyebrow hairs, prescient points at corner of eyes, inner ear ridges (antihelix). 
All of these are right brain features that indicate that their owner has a capacity to access their 
previous life experiences on a subconscious level and retrieve a felt sense about the subject at 
hand. 
 
Logical…straight or angled back forehead, straight or angled eyebrows, large outer ear cups 
(helix). Our left brain is the repository for our logical, analytical thinking. All of these features 



have a left brain genetic expression and are focused on the use of past experience, logic, data 
and facts in decision making. 
 
Perfectionist…perfectionist lines (three or more vertical lines between eyebrows). Perfectionist 
were often raised in an environment with impossibly high standards and with the belief that 
there is one correct way. A true perfectionist will often deny that they are a perfectionist 
because in their mind it could have been better. 
 
Detail oriented…eyebrows with an even width, two matched bumps on forehead just above 
eyebrows. These are people who can quickly see all the related aspects of the topic, but may 
feel like much of the rest of the world is trying to be stupid or slow. They don’t understand how 
something so easy for them could be so difficult for others. They can see details that others 
miss. 
 
Control…angled eyebrows. People with angled eyebrows analyze and evaluate carefully and 
can be intimidating. This is an extreme left brain genetic expression and angled eyebrows are 
examples of features that reveal the left brain’s innate “will to power”. 
  
Secrets…small vertical lines that go up from the very corner of the mouth.  At the left corner of 

the mouth these lines reveal a past trauma (sometimes earlier abuse) that was so 

overwhelming that it was locked away and will not be discussed and may even be denied. The 

same line at the right corner is a person who can keep the confidences of others because they 

can put the other person’s secrets in that same emotional vault.  

Brain Mapping and Neuroscience 

1. The Master and  His  Emissary , by  Iaan McGilchrist  

2. Incognito , Daniel Eagleman 

3. Brain Rules, John Medina 

     4.   The Tell, Matthew Hertenstein 

     5.   Emotional Intelligence, Daniel Goleman 

     6.   Outliers, Malcolm Gladwell 

 

 

 


